New research shows a third of young women want to work
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‘WeTurnedOur
Love Of Design Into
HardCash!” g

Laura Williams, 27, from London, and Georgina
Coleman, 27, from Aberdeen, run their own shop

Laura:

“Imet Georgina three

years ago through a friend
ataparty. At the time [ was

workingas an interior
designerand doingsome
freelance graphic design
while she was working
inthe Cityasan art
underwriter. We hit it off
immediately, and a year
laterImoved into her
rented basement flatin
west London. It was the
perfect blank canvas

for me to unleash my
innerinterior designer.
Georginawas working as
anartdealer by that time,

Theglr
interiorsshop

sothere was a constant
flow of new artwork, and
I bought luxurious bed
linen and throws and we
tackled the restof the
house together. We made
suchagood team that we
realised we should start
our own business.

We rented ashop not far
from our flat for £15,000
for the year—we used
savings to putdown the
deposit for the first month
and sourced our stock
from new designers all
over the UK and Europe.
We've only been opena
couple of months, but
it's going really
well. While I still
! dabbleinabitof
graphic design
ontheside, and

Georgina does
some part-time
PAtemping,
we soon hope
todedicate
ourselves to
ourshop

| fulltime.”

I’

Georgina:
“I've always enjoyed art,
butit was when Laura
moved in that I'started to
pay attention to interiors
and realised how they
went hand in hand.
Ourflatwas abitofa
blank canvas —really
neutral —so we set

about transforming it,
experimenting with
different things and
realised it was so much
fun. I had been working
asanartdealer, soit
made perfect sense for

us to combine our skills
and make them readily
available inashop. It
wasn’tan easy decision
toleave my job. I'was
earning acomfortable
£30k plus salary; and
setting up our own
business seemed really
uncertain, but now I'mso
gladwe've doneit. There’s
areal sense of freedom in
working with a friend that
Iwouldn’tswap forany
amount of money.”

Georgina, left
am%ﬂura




[akesUsThousands!

nselves, but going it alone isn’t €asy —so nOw many
e readers reveal how they’'ve doneit. ..

Sunny:
“Tacquiand I have known
each other since sixth
form. We were good
friends, but what really
bonded us was our
fluctuating weight. At my
heaviest, [ weighed over
12st. We tried every diet
together—from diet drink
plans to a popcorn diet,
and although we'd lose
weight, the diets were too
extreme and we could
never keepitup.

Afterschool, Jacqui
went to study in Canada
and one summer she
came backlooking
fantastic. She’d lost 2stat
aweight-loss boot camp
out there. She inspired
me to exercise and eat
more healthilyand I
dropped from 12st to
amore stable 9st.

When Jacqui moved
back here for good, our
diet conversations kept

—— oy going back to that boot
\ b -y ), G
\ / camp. We couldn’t believe
i - there were none over
T = here. That's where we
i - gottheideatosetone

up ourselves.

In the space of nine
months, we recruited a
trainer, built exercise
programmes and
planned torunit
alongside ourusual

‘We RunABoot
Camp Together’

SunnyMoran, 28, andJacqui Cleaver, 28, from
Bournemouth, run New You Boot Camp

jobs in PRand marketing.
But then Jade Goody
enrolled ona course,

we featuredona TV
programme and the
business just exploded.
We now runit full time,
hosting 48 camps a year.”

Jacqui:

“Becoming your own boss
seemed daunting, but
when Sunny suggested
turning the boot camp
intoajoint business, |

was thrilled. I've always
struggled with my weight
and Iwasasize 18at my
heaviest. Now I'm a stable
size 10/12 and that's down
to exercise, healthy eating
and boot-camp training!
Thankfully we've never
argued and working

together every day
is fantastic.”

* Thecampis
toughbut |
effective



Johara:

“Tlearnt to kite surfin
Canada and Mexico after
university and loved it.
When I moved home to
north Wales, where I
worked as a water-ski
instructor earning
£12,000,1found ourlocal
beach was a great spot.
The kiting community
was quite small and
that's how I met Zoe and
Sheryl. We were in the
minority as girls, sowe
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‘We Kite Surfed Our
Way ToANew Career!’

Johara Sykes-Davies, 25, from north Wales, runs a kite surfing
business with Zoe Burgess, 31, and Sheryl Conshue, 28

were out together every
weekend. In December
2005, six months after we
met, we decided to put
onateachingevent.

The local kiting shop,
Turbulence, supported
us, and Flexifoil, who
make our kites, gave us
training kit. We advertised
locallyand by 9am there

were 25 girls on the beach.

It all went so well we
decided to keep going
with events around the
UK. We've called
| ourselves

" | Turbulence
Angels.

Itdidn't feel like
we were starting
abusiness—we
justwanted
to getmore

girls out kiting.”

kite-sur gsklﬂs |

......................

Sheryl:

“Working with friends
means you spendall

your time together, We
aggravate each other,
butwe're also very close.
The perks—like having
paid holidays as part of the
job—are great, and I still
get my £24,000 salary
from teaching.”

Loe:

“Igetareal kick from
inspiring other girls to kite
surf, and the thought that
[ could give up my £20,000
sales joband earn from
Turbulence Angels is
exciting. People have
heard of us all over the
world, because we're

the first to dowhat

we're doing—wedo

feel incredibly lucky.”

Nightsout ledto
the business
inspiratiog 4




FOR MORE INFO, VISIT WWW. FEETFAIRIES.COM
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Make UsRich!

Fleur Patefield and Felicity Ive, both31,
, run Feet Fairies footwe

The Shoe-aholic Friends

‘Our High

Obsession Will

from E:

Fleur:

“Imet Felicity eight years
agowhen we were both
working in sales. We'd go
out shopping together,
trying on the highest
shoes, butwe'd often end
up going home barefoot
afteranight out because
our feet hurt. ‘Why
doesn’'t somebody invent
ashoeyou canfold upand
putinyourbag? we'd say
aswe limped home. Ijust
said: ‘Whydon'twe doit
ourselves? Felicity thought
I'was mad, but the next day
I cutupaninner-sole and
stuckittoan old trainer
sock, leaving the middle
flexible enough to fold up.
Soonwe had a prototype
—aballet pump ina pouch
that unfolded intoabag

to carry heels. We raised
£20,000 from savings and
loans, and invested £10,000

on materials and £10,000
on fees. So farwe've sold
2,000 pairs, so we've made
£20,000—enough tobreak
even. It doesn’t match my
sales salary of over £35,000,
butIhope tobecomea full-
time Feet Fairy someday.”

Felicity:
“Fleur and Ibonded over
ourlove of heels —I have
about 100 pairs. Iadmit,
I put fashion

before comfort, so
when we started
thrashing out the
idea for Feet Fairies,
Ididn’t take it
seriously. But before
long things had
really taken off. I
stillwork in sales,
and my own Feet
Fairies have
revolutionised my
journey to work!”

Heel

Fleur, right and
| Felicity and their
{ fold-up pumps

‘We Make A Living

From Partying T

0

gether’

Cathy Williams, 29, and Anna Cussen, 30, both from Bristol,
run events company Clifton Events

Cathy:

“ImetAnna whenwe
dated two best mates
(now our husbands!) and
we hit it off. Qur group
was made up of reallylaid-
back men, sotheylooked
to us to organise nights
out. Itdidn't faze us to
organisea dinner for 60
orbirthday parties, in fact
we really enjoyed it. After

university we both drifted
into event jobs. Eventually,
we thought: “Why are we
doing this for free?’, so

we spenta few hundred
poundssetting upawebsite
and were soon booked for
ourfirstgig—agaywedding,
Luckily it went really well.
We've now done about 10
weddings and countless
otherevents, from 60th

birthdays to Christmas dos.

We've been running
for 18 months and we
haven’tgiven up our day
jobs yet. We take a fee per
event, whichis 10 per
cent of the cost. I got
married last November
and, of course, Anna and
Iorganised my wedding
together. Iwouldn’t have
wanted itany other way.”

g

Thinkingof settingupa
business with your mate?
Look’s life coach, Jessica
Chivers, hasthisadvice:
B Checkyou have mutual
goals—where doyousee
the business heading,
what level ofinvolvement
doyouwanttohaveand
whatareyou preparedto
sacrificeforit?

|Separate yourfriendship
fromyourworking
relationship, agreeing not
tospeakabout workafter
aspecifictime each day
and keepyourweekends
forsocialising.
BiDrawupalegal contract
outlining what money

you'’ve eachinvested,

whatyourroles will be
and how profits will be
divided. Visit www.small
business.co.uk for tips.
ElTrustyourintuition
—just because you trust
yourfriend doesn’t mean
she’salways right when
it comes to making
business decisions —stay
strong and keep your
business headon.

|Ifyou can’t resolve
animportant decision,
consultabusiness
mediator suchas www.
businessmediationservice.
co.ukforimpartialand
objective advice.
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